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HORT NEWS
Jennifer Schutter
660-665-9866

WINTER PREPARATIONS FOR THE
GARDEN

The fall season is in full swing which
means chores in the garden should not be
overlookedPutting the garden to bed each fall
not only marks the end of the growing season
but also presents an opportunity to get a head
start on the next season.

Clean-up of the vegetable garden is
important to reduce the number of over
wintering insects and diseases. Eradication of
residues from tomato plants or other vegetation
is also a good idea to reduce diseases for next
year. Fall tillage of annual beds and vegetable
gardens may expose potential insect larvae to
birds and other critters of prey. This is also an
excellent time to incorporate compost needed by
many vegetable and annual beds and to apply
lime if your soil test shows a need.

Remove the past season’s annuals, and if not
diseased or insect infested, add them to the
compost pile. Cut back faded or dead foliage on
perennials after the first hard frost, and compost,
unless they add color to your garden in winter. |
leave my coneflowers and black-eyed susans for
winter interest and for the birds. You should
leave the dead foliage on chrysanthemums.
Research has proven that mums not cut back,
over-winter better than those that were cut. You
should apply a layer of mulch around your
perennials. Apply a two to four inch layer of
mulchon top of perennial, shrub and bulb beds.
It will protect the beds from weeds and the
elements and hold in moisture. You can use
chopped-up leaves from your lawn or other
loose materials like pine needles, wood chips, or
coarse gravel for the perennials and shrubs.
Don’t put down un-shredded leaves or other
matter that compact easily because it will mat
down and suffocate the plants. Cover bulb beds
with evergreen boughs.

Modern, bush-type roses (hybrid teas,
floribundas, and grandifloras) require protection
during the winter months. Exposure to low
temperatures and rapid temperature changes can
severely injure and often kill unprotected roses.
Hilling or mounding soil around the base of
each plant is an excellent way to protect bush-
type roses. Mound the soil 10 to 12 inches high
around the base of the canes. Place additional
material, such as straw or leaves, over the
mound of soil. A small amount of soil placed
over the straw or leaves should hold these
materials in place. Prepare modern roses for
winter after plants have hardened by several
nights of temperatures in the low to mid-
twenties.

Strawberries are also susceptible to
winter injury. Temperatures below +0may
kill flower buds and damage the roots and
crowns of unprotected plants. Repeated freezing
and thawing of the soil through the winter
months can heave unprotected plants out of the
soil and also cause considerable damage. The
application of straw mulch in the fall is the best
way to protect strawberries. Leaves are not a
good mulch for strawberries. Leaves tend to mat
together and do not provide adequate protection.
Apply 3 to 5 inches of mulch over the plants.
Allow the strawberry plants to harden or
acclimate to the cool fall temperatures before
mulching the bed.

Rake up and compost fallen leaves on
the lawn. Before the ground freezes, water
evergreens, especially broad-leaved ones
deeply, and spray them with anti-desiccants if
they are planted in exposed, windy areas. If
necessary, protect them with burlap screens to



minimize heaving, desiccation, scalding from
intense sun, and other winter damage.

Wrap treesespecially recently planted
trees or sensitive varieties like honey locust or
Japanese maple. Wrap in burlap from the base
of the trunk to the second or third branch,
allowing some overlap to allow water to escape,
then secure at the crown. If your evergreens
brown over the winter, it's because the wind has
sucked out their moisture. You have two options
to protect your trees: a chemical anti-desiccant
spray or windshields. Windshields are easy to
erect: simply place wooden stakes in the ground
and wrap burlap around them.

During the winter months, rabbits often
gnaw on the bark of many woody plants. Heavy
browsing can result in the complete girdling of
small trees and small branches clipped off at
snow level. Apple, pear, crabapple, and
serviceberry are frequent targets of rabbits.
Small trees with smooth, thin bark are the most
vulnerable. The best way to prevent rabbit
damage to young trees is to place a cylinder of
hardware cloth (1/4 inch mesh wire fencing)
around the tree trunk. The hardware cloth
cylinder should stand about 1 to 2 inches from
the tree trunk and 20 inches above the ground.
The bottom 2 to 3 inches should be buried
beneath the soil. Small shrubs, roses, and
raspberries can be protected with chicken wire
fencing.

Cover containers that will remain
outdoors to prevent them from filling with
water, freezing, and crackin@lean terra-cotta
potsand concrete containers, astdrethem in
the garage or potting shed to protect them from
the elements.

Drain your water hose and bring it in so
it doesn’t freeze. Clean and store toaksramic
pots and birdbaths. Putting them away before
the harsh weather starts will prolong the life of
these garden essentials.

Houseplants that have summered in the
garden or patio need attention as cold weather
approaches. Most are tropical in origin and will
suffer a set-back when the night temperatures

drop sharply this time of year. Some may
require grooming. An easy way to do this is to
assemble them in an outdoor place where you
can cut them back if necessary, inspect them for
insect and diseases and repot any that have
outgrown their containers. Return them indoors
in time for them to readjust to their indoor
environment before the heat is turned on. Expect
some leaf loss or the browning of leaf edges on
some plant species. This simply indicates
adjustment to lower light and humidity levels
indoors.

It may seem like a lot of chores to do,
but | love this time of year with the fall colors
and cooler temperatures and | even like fall
cleanup. It gives me a good excuse to be outside
enjoying the last weeks of nice weather before
the long, gray winter sets in.



Farm Management Notes
Joseph Koenen
(660) 947-2705

INCOME TAX TIME WILL BE HERE
AGAIN SOON

It's won't be too far ahead before
you’ll need to think about your income taxes
again. Here’s just a quick note to remind you
to do an estimate beforehe year is through
and adjust if you need to. It isn’t that hard to
do. Also remember that your county
Extension office will haveFarmer’s Tax
Guidesand 1099 formssometime around the
1% of the year (Tax Guides maybe sooner).
Tax Guides are no charge while 1099 forms
may have a small fee.

The IRS has a very good web site with
resources as well atvww.irs.gov. However,
keep in mind that publications such as the
Farmer’s Tax Guides are very long and hard
to print off from the web (1099’s can’'tbe
printed from the web). Individual forms are
not difficult to print and you can use the web
site to look over a specific question or 2.

ASSESSING YOUR FARM FINANCIAL
HEALTH

Financial concerns have certainly
been a main topic on the news lately. |
thought it would be a good time to discuss
assessing the financial health of your farm
business.

First off | will tell you that I think you
should be_conservativavhen putting values
on assets such as land, breeding stock
and machinery. Lenders appreciate that as
well normally. As an example of that, if land
is selling from $1,200 to $1,800 per acre use
the $1,200 per acre at the

most
on
your

balance sheet.

Here are some of the key indicators and
where you'd like to be:

a) percent in debt tetal debt divided by
total assets

this needs to be 40% or less to be in good
financial “health”. That means your owned
portion of the business is more than the part
someone else (bank, FCS, grandma, etc.)
owns. When it begins to creep much higher
than that, it's a potential sign of trouble.

b) current ratio -eurrent assets divided by
current debts.

This should be 1.5 to 1 at a minimum, 2 to 1
is better. Current assets include those things
you would sell in the next year such as calves,
corn in the bin or hay, cash in the bank and
inventory items such as fuel and feed.

Current debt is what you owe that’s due in

the next year such as notes, interest, real
estate taxes, farm leases and other items.

C) interest paid as a percent of expenses
total interest paid divided by total
farm operating expenses (not
including depreciation).

A figure of 20% or less is considered good for
most farm operations. The exception would
be feeder livestock operations where 25% or
less is good. This is also an indication of your
debt load.

d) operating profit margin ret farm
income divided by total gross



farm income.

You get this by taking total farm profit minus
total operating expenses (including interest
and depreciation here) and divide that figure
into the total income. A figure of 25% or
more is good. Again, with feeder livestock
operations 15 to 20% is acceptable.
e) rate of return on farm assetaet farm
income divided by total farm assets.

Farming is a very capital intensive business.
Due to this, a rate of return on farm assets of
3% or more is good.Be careful hereas if you
increase your assets due to a market value
increase (such as land) the rate of return will
be lower and not be due to the actual
business earnings.

f) asset turnover ratio gross farm income
divided by total farm assets.

This figure should be around every 3 years or
33% or better. Some feeder livestock
operations may be more in the every 4 years
or 25% or better.

g) balance sheet comparison over several years

While not an actual calculation, this may be
the most critical one to keep track ofDon’t
forgethow critical it is to do your financial
statements (balance sheet) at the same time
every year so a comparison is equal. You can
look at 3 years although 5 years is even
better. Some particular items to compare

are:

-- total assets and how they’ve
changed (again, if you've raised land or other
values then you're not getting a true picture
of how your business has grown).

-- total liabilities and how they’ve
changed.

-- intermediate assets and how they’ve
changed (if breeding livestock have increased
or decreased in number and value can tell
you a lot about other things as well).

-- comparison of the percent in debt
and current ratio over the years can give you
a clue of how your business is doing.

Looking over your farm financial
health is something you should do as a matter
of course every year or two. Today’s business
climate and considering farm businesses are
as capital intensive as they are make it
critical to know where you're at financial
health-wise. Contact your Agricultural
Business Specialist if you would like help
with this or need some additional materials to
help yourself.
UPCOMING AG BUSINESS PROGRAMS
There are some upcoming programs
that some of you will have an interest in.
Contact your local Extension Center or me
for more information, the fees for the classes
or to pre-register.

December 1% — Farm Lease Program
Farm leases are a hot topic and this will be
held from 6 to 9 p.m. at the TCRC in
Kirksville and in Moberly at the Little Dixie
Library.

January 13, 20, 27 & February 3 — Annie’s Il
Marketing Class

Annie’s is a very well known farm
management program for farm women and
this session is on crop and livestock
marketing. It will be in Macon and
participation in the first Annie’s series is_not
required to attend this class.



AGRONOMY NOTES
Leon Mcintyre
660-895-5123

LIME: CHEAPEST FERTILIZER

Lime seems to be a low priority subject.
It is the first material that should be added to
pasture, hay or row crops that have a solil test
showing a pH below 6.0. Most plants grow
better at a slightly acid soil test of 6.0 - 6.5.
Remember pH 7.0 is neutral, pH 6.0 has 10
times the acid as 7.0, pH 5.0 has 100 times the
acid as 7.0, and pH 4.0 has 1,000 times the acid
as 7.0. Legumes like red clover, birdsfoot
trefoil, alfalfa, and soybeans do better at pH 6.0
- 7.0. Alfalfa is very acid sensitive and needs pH
of 6.7 - 7.0 for its best production. Alfalfa in
particular will yield about two times as much at
apHof 6.7 - 7.0 as it will at pH 5.0 regardless
of the amount of fertilizer applied. Nutrient
availability ranges are the best at the pH of 6.5,
MU Guide 9102'Liming Missouri Soils.”

Phosphorous availability drops from its
highest availability at 6.5 to one fourth or one
fifth that availability at pH 6.0. At pH 5.5 or
below, most of the phosphorus you apply to soil
in a pasture or crop field is fixed as aluminum,
iron, or manganese phosphates. Once
phosphorus is fixed, it does not become
available for a long time, some say forever. So
you need to lime soils up to 6.0 — 6.5 so that the
phosphorus you apply from then on stays
available. Phosphorus is now $1.00/pound or
more and you cannot afford to apply it and have
it fixed forever in the soil as aluminum, iron, or
manganese phosphates.
Missouri soil tests show lime needed as ENM.
What is ENM? ENM means effective
neutralizing material. ENM=CCE X Fineness
factor X 800. CCE is the calcium carbonate
equivalent. The Fineness factor comes from
sifting lime through screens. All lime sold in
Missouri has to have these qualifications, at
least 90% must pass the U.S. No. 8 sieve or
screen and have minimum of 65% CCE

(calcium Carbonate equivalent). Lime particle
size courser than 8 mesh has a liming efficiency
factor of zero, 8-40 mesh has a efficiency factor
of 25%, and 60 mesh and finer has a efficiency
factor of 100%. The ENM of all lime sold in
Missouri has to be shown at the quarry. The
“Missouri Agricultural Liming Materials
Report,” list tests of lime from local and out of
state quarries. Four quarries tests of lime range
from 1.6-5.7% of the lime was 8 mesh, 16.7-
53.7 was 8-40 mesh, 4.7-10.4% was 40-60
mesh, and 34.8-73.9% was 60 mesh or finer.
CCE % was from 84.7-93.8% and the ENM
range was 367-580/ton. The highest ENM lime
found locally was Kelly Lime and Rock
Company, Kirksville, MO. with 580. The ENM
is not important, it's the cost per ENM. To
evaluate the cost per ENM of lime divide the
price per ton spread by the guaranteed ENM.
Example: $12.00/ton, ENM of 419,
12.00/419=.0286 or 2.86 cents/ENM.

Compare two or more lime sources and
use the one that is the cheapest per ENM. Lime
can be applied anytime of the year that the fields
are not muddy or soft and where soil
compaction would be a problem. For row crops
or renovating a pasture, lime can be tilled into
the soil. When tilled into the soil, lime reacts
faster and raises the pH throughout the tilled
depth. For established pastures, hay fields, or
no-till crops, lime can be applied to the soil
surface. Lime moves into the soil at about one
inch or more per year. When lime is applied to
the soil surface as in a pasture, it's
recommended not to apply more than two
tons/acre per year. Lime application can be
divided up into two sequences or it can be put
on all at one time, whichever in the most
economic. If a soil test calls for 4 tons of lime
per acre on a pasture,



apply 2 tons the first year and 2 tons the next
year or whenever you can afford it, until the full
4 ton requirement is met. If soil needs lime its
best to start applying now to improve
production even if the lime is applied in 2 or 3
sequences to reach the full soil test
recommendation. Check out the MU Guide
9102“Liming Missouri Soils,” and 9107
Missouri Limestone Quality; What is ENM

for more information.

NEW BIOTECHNOLOGY FOR 2009

Roundup Ready 2 Yield (TM) Soybean
— In 2008 a few farmers planted these soybeans
from Monsanto under various brand names.
These soybeans according to Monsanto were
“developed through extensive gene mapping
that identified specific DNA regions in soybeans
that have a positive impact on yield”. They say
Roundup Ready 2 Yield soybeans “consistently
deliver 7 to 11 % higher yields than Roundup
Ready soybeans”. Monsanto will introduce
these new biotech soybeans officially in 2009 so
that most producers will be able to plant several
units (bags). Roundup is glyphosate.

LibertyLink Soybeans— In 2009 Bayer Crop
Science will launch its LibertyLink soybeans.
These soybeans are resistant to Liberty
(glufosinate). Bayer will sell this biotech trait i
soybeans from maturity group 1 to 4.9. The
herbicide Liberty is getting a new name, its new
name will be Ignite (glufosinate).

In a few years the seed companies are
going to introduce dicamba resistant soybean.
Dicamba is the main herbicide in Banvel,
Clarity, and Distinct. This biotechnology would
work well on Roundup or glyphosate- resistant
weeds.

APHID RESISTANT SOYBEANS

The Asian soybean aphid (Aphis
glycines Matsumura) is becoming a annual pest
for soybeans even in Missouri. Syngenta, who
owns Northrup King, Garst and Golden harvest
Seed companies is going to market an aphid

resistant soybean, dubbed RAG1. RAG1 stands
for Resistance Aphid Glycines 1. Northrup King
will market these aphid resistant soybeans and
they will include maturity group 0 to early
group 3

SOYBEAN MARKETING CHANGES

In 2009 soybeans are going to be priced
at $50 - $60.00/unit. That unit is no longer a 50
pound bag unit, but a soybean count unit of
140,000 or so beans/unit. Soybeans will now be
marketed as a bean count unit just like corn is a
80,000 kernel count unit or bag.

Nearly 93% of the soybeans marketed in
2009 will have the Roundup Ready trait. In the
“Missouri Farmer Today” | counted 180
soybean varieties for sale in 2009. 168 were
Roundup Ready and 14 (7%) were
conventional, non-GMO soybeans

SOYBEAN CYST NEMATODE

Soybean cyst nematode is Missouri’s
most serious soybean pest. SCN is found in
Missouri’s entire soybean producing counties.
Estimated losses from SCN are $34-$100
million a year to Missouri’s soybean producers.
This microscopic wormlike pest invades the
soybean roots and causes cysts. SCN was
brought to the US in soil used for inoculating
soybeans.

Yield losses from SCN can be as high as
100% in infested areas, with 15-40% vyield loss
common on an entire field basis. Yield loss can
be as high as 50% without noticeable plant
symptoms. SCN damage to soybeans is more
severe when drought, herbicide damage, low
potassium in soil, (<150 Ibs/a), soybean aphid
damage, and plant diseases stress soybeans.

What should a soybean grower do? Take
a SCN soil sample. Samples are taken just like
soil samples. Take the samples close to the
soybean stubble row. SCN is not distributed
evenly throughout a field so do a good job of
random sampling, 2-3 samples/ acre, 6-8 inches
in depth.



AGRI-BUSINESS
SPECIALIST
Darla Campbell
(660) 457-3469

2008 CASH RENTAL RATES
IN MISSOURI

MU Extension, Department of
Agricultural Economics recently updated the
MU Guide G427 on Cash Rental Rates. It was
completed this past summer with 207
respondents from around the state. This guide
sheet was developed as a reference and
individual situations will vary based on supply
and demand, production costs, and market
prices.

Let's look at some of the advantages and
disadvantages to cash renting for the tenant and
for the landlord before we get into the survey
results.

The positives for a tenant in a cash lease
agreement include: 1) freedom to make
decisions; 2) receives all profit resulting from
higher yields and/or higher commaodity prices; 3)
can get the government program payment. The
negatives for a tenant include: 1) increased risk
since the rent is set; 2) may have high capital
requirements for production expenses; 3) may
have rent increased because you are doing a
good job.

For the landowner the positives include:
1) knowing what income you will receive; 2) no
cash will be tied up in production expenses; 3)
no responsibility for storing or marketing crops.
The negatives for the landowner include: 1)
won't receive as much money in the good years
as you could share cropping; 2) concern about
the upkeep and fertility of the land; 3) has little
choice in how to manage the income taxes.
Every lease situation is different so the concerns
listed above may not apply in your situation,
especially in cases where the tenant and landlord
have had a long term positive relationship.

~

J

For cropland, not irrigated, the average
varied by crop. For corn, the average was $100
per acre with a range of $20 to $175, normal
yield 135 bushels. For soybeans, the average
was $97 with the same range - $20 to $175 per
acre, normal yield 42 bushels. For wheat, the
average was just under $87 per acre with a range
of $18 to $140, normal yield 56 bushels. Alfalfa
average rental rate was $62 per acre, normal
yield 3.25 ton. Grass hay was just over $30 per
acre with normal yield just below 3 ton.

For pasture and grazing land, good
pasture (less than 4 acres per 1,000# cow per
year) the average was $30.00 per acre with a
range of $10 to $65. Fair to poor pastureland
(more than 4 acres per 1,000# cow per year)
rented for $22 per acre with a range of $7.50 to
$40. Timber pasture averaged $7.00 per acre
with a range of $4 to $20. Average rents and
yields are weighted by the number of acres
rented.

The charge for pasturing cattle by
stocking rate was also asked in this survey. Per
cow-calf per month the average charge was
$9.44 with a range from $4 to $27. The average
time on pasture was 7.1 months. Per heifer per
month the average was $5.75 with a range from
$3.50 to $10.50 and time on pasture was 6.8
months.

Also asked was the rental rate for Missouri farm
buildings. For grain bins, the per bushel per
month average was .023. Per bushel per year

was .133. On aflat rate per year (rate X
maximum capacity of bin) the rate was .115.

For machine storage, the per square foot
per year average was .20. The number of
responses ranged from 10 to 22 for grain bins




and machine storage. For more details which are

included in G427, contact your local MU Class 1 -
Extension office. - Human Resources and Time Management —

If you have questions about your rental How to work with and understand different
agreement, contact your local MU Extension personalities. What is management?
Agricultural Business Specialist who can work Understanding Risk assessment.
with you on developing a fair agreement. If you Class 2 -
are interested in giving input on the survey - Women and Money
which is updated every 2-3 years, then call your - Business Plans — The process of building a
local Extension office and let them know you business plan. Mission Statements and Goals

— History and tradition of your farm.

- How Property is Titled:  Who else is in
business with you?

- Leases and Legal Issues

Class 3 -

- F.AS.T. Tools

- FINPACK Business Plan

- Using Spreadsheets

Class 4 -

- Financial Documentation — Balance Sheet,
Income Statement, Cash Flow

- Financial Records and How to Interpret
Information

+ Retirement & Estate Planning

Class 5 -

- Risk Management — Developing Marketing
Plans, Marketing, Developing a Risk
Management Strategy.

- Insurance — Life, Crop, Health & Disability

# # Class 6 -

The class will choose their own topics for the last

night of class.

want on the mailing list for the survey.




LIVESTOCK NOTES
Chris Zumbrunnen
265-4541

COUNTRY OF ORIGIN LABELING

Attached is a document Dr. Craig Payne
put together regarding mandatory Country of
Origin Labeling (COOL). It goes through
several examples you will encounter and
illustrates appropriate documents to use.

On September $dmandatory Country of
Origin Labeling (COOL) goes into effect in the
United States. In order for country of origin
claims to be made by retailers, all segments of
the livestock industry will be involved in
providing documentation that indicates the
country of origin of beef cattle, veal calves,
sheep, goats and swine. This makes the
livestock producer an integral part of COOL
since they have firsthand knowledge of where
animals originated from. Most producers will
rely upon affidavits for making declarations of
origin and, as such, the release on Septeniber 4
primarily addresses how affidavits may be used.
The following are some examples of what
producers should expect when buying and selling
livestock after September 30

Example 1A cattle producer is planning
on selling calves and cull cows at a local
livestock market. Before selling, the producer
will be required to sign an affidavit that contains
wording similar to that found irAffidavit 1
which is located on the other side of this page.
The livestock market will then keep a copy of
this affidavit on file. Since the affidavit is
“continuous”, anytime the producer sells cattle at
this livestock market in the future, the cattle are
automatically considered to be of U.S. origin
unless the producer claims otherwise. If the
producer decides to sell cattle at a different
livestock market next year, he/she will file a
continuous affidavit with that market at the time
of sale.

Example 2:An individual has bought
several calves from the livestock market
mentioned inExample land as usual he/she will

receive a purchase invoice with the calves. On
the invoice, there will be a signed statement
similar to the one found iffidavit 2. This
declaration of origin can be made by the
livestock market because they have continuous
affidavits on file from the sellers. The buyerlwil
then use these invoices to make claims of origin
when he/she sells the calves in the future.

Example 3:The cattle producer from
Example 2is now selling a group of cattle
directly to a feedlot. He/she can either file a
continuous affidavit with the feedlot at the time
of sale or instead a document (such as a sales
invoice, health paper, etc.) containing a
description of the cattle and the wording from
Affidavit 2 can be given to the feedlot. If the
latter method is chosen, a new document will be
needed for each group of cattle that are sold.

Example 4:The producer fronExample
1 wants to buy heifers from his/her neighbor to
replace the cull cows that were sold. At the time
of purchase, the producer may obtain a
continuous affidavit from the neighbor, and
should probably do so if he/she plans on
purchasing heifers from this neighbor again.
However, it is also acceptable to request a
document that contains a description of the cattle
and the wording fronAffidavit 2 each time the
producer purchases a new group of heifers.
Either method will give the producer the
authority to make claims of origin when he/she
sells the heifers in the future.

Example 5:An individual has purchased
a finished steer from a producer for personal
consumption.  An affidavit transfer is not
necessary since meat products from this steer
will not be sold at the retail level.

To conclude, COOL is a Federal law and
anyone who wishes to send livestock into
commerce starting on September "3@nust
declare the origin of the livestock through the
use of affidavits. The only exception is for those



producers already participating in the voluntary affidavits and additional information can be
National Animal Identification System (NAIS). found on the Livestock Marketing Association
We strongly encourage anyone currently and Kansas Livestock Association websites.
involved in private transactions to start using the Affidavits may also be found on a variety of
affidavit system now. Printable copies of other livestock organization websites.

Affidavit 1 : Continuous Country of Origin Affidavit/Declaratio
(Document 1 is the “continuous affidavit” intendéat use by cow-calf and stocker operators supplying
cattle to auction markets, feedyards and other aiye

As an affidavit is deemed by USDA as an officiadawl of country of origin, | attest through firstith
knowledge, normal business records, or producetaafit(s) that all livestock referenced by this
document or other communications specific to thagaction and transferred are of

(country) origin. Shthedorigin of my livestock become other than that
described above, | agree to notify the buyer/agdmn this occurs.

This affidavit/declaration shall remain in effecttilirevoked in writing by the undersigned and is
delivered to (agent/puyer

Signature Date Business/Faram& Names/Location
Affidavit 2 : Origin Declaration Language for Seller/Buyer lroes and Other Sales Documents with a
Continuous Declaration on Record or as a Stand-@Declaration of Origin
(Document 2 would be used as a supporting declamatif origin specific transactions involving person
with a continuous affidavit on file, or as a statatee affidavit/declaration on specific transactishfn

invoices, check-in sheets and other sales documents

| attest that all livestock referenced by this doemt and transferred are of

(country) origin.

Signature Date

225 Crossbred & Purebred Heifers

Green City Livestock Market Inc.,
Green City MO




PUBLICATIONS
The following publications are available at your
local University of Missouri Extension office or
on the website at:
http://muextension.missouri.edu/explore/

G-302 2006 Custom Rates for Farm Services-MO

G1721 Insulation For Your Home

G1931 Animal Handling Safety Considerations

G1969 Safe Storage and Handling of Grain

G6910 Landscape Plantings For Energy Savings
WEB SITES TO CHECK OUT:

By-Product Feed Prices:

http://agebb.missouri.edu/dairy/index.htm

http://agebb.missouri.edu/mkt/index.htm

Forage Systems Research Center Updates:

www.aes.missouri.edu/fsrc

Marketing:

http://valueadded.missouri.edu/newsletter

Missouri Alternative Center:

http://agebb.missouri.edu/mac

Statewide University Extension Calendar

http://access.extension.missouri.edu/uoecalendar
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ADDRESS SERVICE REQUESTED

THANK YOU to the following sponsors
of this newsletter:

SULLIVAN COUNTY:
Friends of Extension
PUTNAM COUNTY:
Putnam County MFA
Putnam County Soil & Water District
Fowler Elevator
LINN COUNTY
Bank of Brookfield/ Purdin-Brookfield
Rothville Bank-Brookfield
First Missouri National Bank-Brookfield
Citizens Bank and Trust-Brookfield
Regional Missouri Bank-Marceline
Brookfield Ag Land
Linn County Farm Bureau - Brookfield
United Missouri Bank of Brookfield
SCHUYLER COUNTY:
Exchange Bank of Northeast Missouri
Tri-County Electric Co-Op
MFA Agri-Services -
Kirksville, Lancaster, Downing
Johns Seed & Supply Inc
Talbert Simmentals
Lancaster Lumber
Schuyler County SWCD Board
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